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Trade Planning Overview
CS Trade Planning

Trade Planning Modules:

1) Account Planning and Promo Deal Evaluation
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3) Promotional Evaluation
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1) Account Planning and Promo Deal Evaluation
CS Account Planning
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2) Trade Profitability
Trade Profitability module
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3) Promotional Evaluation

CS Promotional Evaluation

(@D

Who will benefit?

D Account Managers
L
Sales and Channel
Directors
/
D CS Trade Planning
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